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Abstract  
  
Entrepreneurship and what impact entrepreneurs have on the development of a country’s  
society is a well-discussed subject today. During the recent years, entrepreneurs have been  
characterized as a country's future growth since they are of utmost importance in terms of both  
innovation, employment and competition. However, one of the main constraints for entrepreneurs  
today is to gain access to external capital in the initial phase of their business. 
Therefore, our thesis will highlight the various financing options the entrepreneurs have in the  
start-up phase and why they choose a particular funding method for their start-up in the first financing 
round. The focus will be on entrepreneurs within the technological industry and the Swedish market. 
Moreover, our thesis is based on a qualitative study which includes interviews with six different 
start-ups in order to analyse how they have financed the start-up of their business and which funding  
method they prefer and why. A conclusion has been drawn from our study that internal financing is  
preferred over external which is in line with one of our financing principles that we have used  
for this study. Our thesis is expected to contribute with a deeper understanding of the entrepreneur's  
perspective in matters of financing with focus on the tech industry, which we consider as  
an extra important industry for global development. 
 
 
     



 
 

Sammanfattning    
Entreprenörskap och vilken inverkan entreprenörer har på utvecklingen av ett lands samhälle är ett väl 
diskuterat ämne idag. Under de senaste åren har entreprenörer karakteriserats som ett lands framtida 
tillväxt eftersom de är av yttersta vikt för både innovation, sysselsättning och konkurrens. En av de största 
begränsningarna för entreprenörer idag är dock att få tillgång till externt kapital i den inledande fasen av 
dess verksamhet. Vår avhandling kommer därför att lyfta fram de olika finansieringsalternativ som 
entreprenörerna har i deras uppstartsfas och varför de väljer en särskild finansieringsmetod för deras 
verksamhet. Fokus kommer vara på den första finansierings rundan samt på entreprenörer inom den 
tekniska industrin och inom den svenska marknaden. Vår uppsats kommer även att vara baserad på en 
kvalitativ studie som innehåller intervjuer med sex olika nystartade företag för att kunna analysera hur de 
har finansierat sin verksamhet i uppstatsfasen samt vilken finansieringsmetod de föredrag och varför. 
Från vår studie har vi dragit slutsatsen att intern finansiering är något som respondenterna föredrar över 
extern finansiering. Detta ligger i linje med en av åra finansieringsprinciper som vi har använt för denna 
studie. Vår avhandling förväntas bidra med en djupare förståelse av entreprenörens perspektiv rörande 
finansieringsfrågor med fokus på teknikindustrin, vilket vi anser vara en extra viktig industri för den 
globala utvecklingen.   
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1. Introduction 

 
1.1 Background  
 
In today's society it is a well-known fact that entrepreneurs and small enterprises (SME) have a major 
impact on a country’s overall economy. Entrepreneurship is a well discussed subject and plays a key role 
in terms of both innovation, employment and competition (Cassar, 2004). Entrepreneurs contribute with 
the influx of new businesses that both developing existing markets and creates new ones. Entrepreneurs 
have thus come to be characterized as the future growth (Davidsson, Delmar & Wiklund, 2001).  
 
The view of the entrepreneur's importance to the society has changed over time. A few decades ago, it 
was politics and ideology that were responsible for the development and dynamics of the economy, while 
today it is self-employed and innovators (Lindgren & Packendorff, 2007). During 2017 was 
approximately 96% of all the companies in Sweden small enterprises (SCB, 2019). Despite this high 
number of small enterprises, has the Swedish business policy (svenska näringspolitiken) been focus on 
creating better conditions for larger-scale businesses in terms of both growth and financing (Boter, 1998). 
This leads to that small companies have a major problem in terms of financing their business compared to 
large companies. History shows that the survival rate of many small businesses, especially start-ups, are 
low and many small companies goes bankrupt. In most cases, the reason to this seems to be financing 
problems (Andrén, 2003). 
 
It is a well-known fact that most entrepreneurs in the initial phase have trouble to gain access to external 
capital. Some entrepreneurs are lucky to secure financial aids from personal savings or from well-known 
family and friends, while others need to lend money from outer financial sources. The public financing 
options for entrepreneurs and SMEs are much smaller in comparison to larger companies, which forces 
entrepreneurs to rise capital in other ways. Therefore, to gain access to external capital is one of the 
biggest challenges that entrepreneurs faces when they planning to start their new business (Berger and 
Udell, 1998). 
 
Today we live in a technological ‘age’ and global economy where competition has become knowledge 
based. In modern theories of growth and development technological innovation has taken the centre stage. 
There is a growing interest in the relationship between technological innovation, entrepreneurship and 
how it together can promote a global growth and development. (Xiao & North, 2018).  
Innovation is an elusive concept which has been interpreted in different ways by different 
authors. Innovation provides the means to create a new reality. It involves converting knowledge, 
learning, capabilities, and insights into value and creative new perspectives, products, productive 
outcomes, and business models. Innovation is more than change: It is making incremental and/or radical 
improvements to systems, technologies, products, processes, and practices (business models) (Gardetti, 
2018)  
 
Technological business and ventures have been considered by governments in both developed and 
developing economies to be an important mechanism for stimulating technology-based entrepreneurial 
activity. The technological industry is an important link in the entrepreneurial value chain at the national 
or environmental level of analysis (Phan et al., 2005). They have become an accepted catalytic instrument 
of economic development, providing a range of business resources and services to nurture and support the 
growth of new technology-based ventures (NBIA, 2007).  
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Therefore, this thesis will focus on entrepreneurs within the tech industry and examine the most common 
financing options that exists in Sweden today. In order to get more depth, we also want to investigate why 
entrepreneurs choose a specific funding method in their start-up phase. 
 
1.2 Problem discussion 
 
There are several different forms of financing when it comes to raising capital including bank loans, 
venture capitals and angel investments. From an entrepreneur's perspective the possibilities to gain access 
to external capital is more limited in comparison to large companies opportunities. Nowadays, it has also 
become a fact to link financing of new businesses with a high risk which discourage financiers from 
investing in new start-ups. This is due to several reasons, such as the fact that new ventures lack historical 
information, have lower equity ratio and less material assets etc. This means, for instance, that it is more 
difficult for entrepreneurs to offer securities in exchange for a bank loan, which affects the amount of 
founding alternatives entrepreneurs have (Landström, 2003). 
 
The global financial crisis reached the Swedish market during 2008, which resulted in that the Swedish 
banks became more cautious in their lending to companies and entrepreneurs after the crisis. The lending 
declined by more than 20 percent, which has not made it easier for entrepreneurs in order to get external 
financing (CER, 2013). On the other hand, the development of the internet and social platforms has made 
it possible to develop new external financing methods for entrepreneurs during the recent years. It is 
therefore interesting to investigate how entrepreneurs financing their ventures today and if they prefer a 
specific financing option. 
 
This report will be based on the various financing options the entrepreneurs have in the start-up phase 
today and why they choose a particular funding method for their start-up. The focus will be on both 
internal and external funding options and the Swedish market. 
 
1.3 Earlier research 
 
Currently there exist several studies that are linked to our thesis topic but that are angled in different 
ways. When we look deeper into these studies and researches, there are many researches that are only 
focusing on one specific funding option such as crowdfunding, business angels, or just discussing 
entrepreneurship in general. Moreover, there also exists several studies that solely focuses on the 
investor’s perspective of the funding dilemma or using only one financing principles. 
For this thesis, we plan to focus on why entrepreneurs choose a specific funding for their start-up in the 
first funding round of their business. From what we could notice there are not so many papers that are 
discussing this topic, which creates a gap that we believe is important to fill in order to gain a broader 
understanding of entrepreneurial financing difficulties. We could also note that there are only a few 
papers that are focusing on the tech industry and how entrepreneurs within this field are financing their 
start-ups. Therefore, we have chosen to focus on this industry since there exists a correlation between 
technological innovation and entrepreneurship and how it together can promote a global growth. 

For our thesis we could find two studies are close to our topic;, Equity Crowdfunding i Sverige (Equity 
Crowdfunding in Sweden) written by Lottie Elvin and Alexander Pettersson and Problem och Svårigheter 
för Svenska Nystartade Småföretag - En studie av Småföretag i Umeå (Problems and Difficulties for 
Swedish Newly Started Small Businesses - A Study of Small Businesses in Umeå) written by Nathalie 
Bracmonte. Elvin and Pettersons paper Equity Crowdfunding i Sverige is a qualitative study that explains 
and examine why Swedish entrepreneurs use equity crowdfunding to raise capital and what factors are 
behind a successful campaign in Sweden. The thesis has the same starting point as ours, the 
entreprenuer’s difficulties in gaining access to external capital in the start-up phase with a focus on the 
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swedish market (Elvin & Petterson, 2017). The other study that is close to ours is Problem och 
Svårigheter för Svenska Nystartade Småföretag - En studie av Småföretag i Umeå. The purpose of this 
study is to highlight the difficulties a Swedish that newly started small business face during the first 
financial year and to suggest measures that facilitate for the small business owner. This study is also 
based on a qualitative method with a focus on the entrepreneur and the Swedish market (Bracamonte, 
2009).  
 
In addition to these studies, we have also used several comprehensive books within our subject area that 
can be good to mention if anyone want to do a similar study in the future. The book "Småföretaget och 
kapitalet/ The Small Business and the Capital" is an anthology written by Hans Landström that 
summarizes the current research on the financing of small companies, which is close to the study we 
intended to carry out. Another overview book in the field that are close to our topic is “Entrepreneurship” 
by William D. Bygrave. The author provides a good summary of valuable information available from 
different sources in both a comprehensive and informative way, which allows the reader to understand 
what is needed in order to develop a company from scratch. In the book, Bygrave discusses new case 
studies in order to give the reader more relevant views and offers new coverage on social enterprises and 
ethics due to the rise in green trends and corporate scandals. Lastly the book “The Economics of 
Entrepreneurship” written by Simon C. Parker is a book close to our topic. In Parkers book, he explains 
that entrepreneurship is an integral part of economic change and growth. Simon C. Parker draws in 
theoretical insights and recent empirical finding to show how economics can contribute to our 
understanding of entrepreneurship, which is similar to our study. The book contains information about all 
aspects of entrepreneurship. The author describes economics, policy and social issues related to 
entrepreneurship, which helps the reader to “dig a little deeper” into those factors surrounding 
entrepreneurship.  
 
1.4 Purpose & research question 
 
The aim of this report is to analyse and give the reader an overview of the different funding options that 
entrepreneurs have in the start-up phase of their business today. The focus will be on how tech 
entrepreneurs choose a specific financing method in the first financing round of their business. There 
exist several different theoretical financing principles about how entrepreneurs choose their capital 
structure, for this thesis we use the Pecking Order Theory and the Trade-off Theory in addition to our 
empirical study. These two theories are the most common theories in the area and are each other’s 
opposites which creates a good steppingstone for our analysis. 
 
For this research the following research question is framed in order to determine how entrepreneurs 
finance their business in the start-up phase: 
  
How do tech entrepreneurs finance their start-ups today and why do they choose a specific funding 
method for their first funding round? 
 
1.5 Delimitations 
 
Our report will be limited to the entrepreneurial aspect of finding capital in the start-up phase with focus 
on the tech industry. The paper will discuss the most common sources of finance such as bank loans, 
venture capital and crowdfunding based on the theory in the area and the focus will be on the first funding 
round. The different start-ups we have chosen to analyse for our empirical data is not older than three 
years. Due to the time limit for this paper, we will only focus on the entrepreneur's perspective and the 
investor’s perspective will therefore not be addressed. Additionally, we limit this paper to the Swedish 
market and the existing financing methods entrepreneurs have in Sweden today. 
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1.6 Sustainability aspects 
 
Sustainability is usually discussed from three different perspectives, from an environmental perspective, 
an economical perspective and a social perspective. The first dimension of sustainability, the environment 
perspective, is about managing with natural resources in order to not damage the environment in the long 
term. It is about people, companies and the rest of the society working so the that the present and future 
generations are given opportunities for a good living environment. The second dimension, the economic 
perspective, is about developing the economy so it does not affect the ecological or social sustainability 
negatively. The third dimension, the social perspective, is about striving for a society where basic human 
rights are fulfilled. Many dimensions can be included in the social sustainability, such as democracy, 
justice, human rights, lifestyles, gender, sexual orientation, ethnicity, culture and gender equality (Ax, 
Johansson & Kullvén, 2015)(United Nations, 2019). 
 
Our thesis mainly contributes to the economical perspective, i.e. whether the economy promotes or 
inhibits a sustainable development. Our thesis is important as it highlights both how important 
entrepreneurs are in general and also the problems that entrepreneurs have when they want to start their 
own business in Sweden. This, in turn, affects the entire Swedish economy as entrepreneurs contributes 
with both innovation, competition and job opportunities for the society. Since, our thesis highlights and 
explains the importance of entrepreneurs and their role in the society, this thesis also contributes to the 
social sustainability. Our thesis narrates and explains that entrepreneurs fulfils an important social 
function which contributes to the Swedish welfare system. Entrepreneurs are enterprising leaders who 
have the ability to move from idea to action, which creates a good foundation for companies and 
contributes to creating a better functioning social society. At an individual level, entrepreneurs contribute 
to improving social conditions such as the possibility of getting a job, which in turn leads to an 
improvement in people's lifestyles. It is therefore important to lighten this financing issue that 
entrepreneurs have, so Sweden's economy and welfare can continue to develop. Additionally, our thesis 
does not relate to the environment perspective. 
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1.7 Outline of the thesis 
 
Our thesis is divided as follows. 
 
Chapter 1 - This chapter is about giving the 
reader a background description that leads to 
a problem discussion. Furthermore, we 
explain the aim of the paper and the chosen 
delimitations in the field. 
 
Chapter 2 - This chapter aims to describe the 
available theories that we are applying to our 
research problem and describes why it is 
relevant. This chapter also contains of 
pertinent theory formation within the chosen 
topic. We will give the reader our theoretical 
starting points and materials to create 
understanding within the subject. 
 
Chapter 3 - This chapter describes the 
approaches used during the study and its 
method selection. The procedure for 
collecting data is also presented in this 
section. 
 
Chapter 4 - This chapter presents and 
analyses the results of the empirical study. 
 
Chapter 5 - This chapter presents our own conclusions on the subject based on the conceptual theory and 
the empirical findings 
 
Chapter 6 - This chapter contains of the references we have used for this paper. 
 
Chapter 7 – This chapter contains of our appendices.  
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2. Theory & Literature Review 

 
2.1 Introduction 
 
In order to answer the problem discussion regarding what kind of financing options the entrepreneurs 
have in the start-up phase and why they choose a particular funding method for their start-up, the starting 
point for this paper was to look up relevant theories within this area. As mentioned earlier there exist 
several different theoretical financing principles about how entrepreneurs choose their capital structure. In 
order to gain more insight and understanding regarding this financing options, we used the Pecking Order 
Theory and the Trade-off Theory as a frame for this paper and in addition to our empirical study. 
The Pecking Order Theory and the Trade of Theory are two financial principles that explains how a 
company choose its capital structure. Theses financial principles are each other’s opposites. Both of the 
theories play an equal role in the decision-making process depending on the type of capital structure a 
company wishes to achieve (Myers, 1984).  
 
In the first chapter, a brief explanation of the importance of entrepreneurs and entrepreneurship are given 
in order to give the reader a better and wider understanding regarding the topic of the thesis. In order to 
understand the problem discussion, we must first clarify who an entrepreneur is and its role in the society. 
Therefore, we have used some relevant articles and literature, with the purpose to exceed the reader’s 
knowledge. Since there is not clear definition of an entrepreneur and the descriptions varies from 
literature to literature we did a thorough examination. When we chose the literature we wanted something 
objective and something with a high reliability.  
 
One of the biggest challenges that entrepreneurs faces today when they starting their own new business, is 
to gain access to external capital. Previous studies have shown that most of the entrepreneurs have 
problems to gain access to external capital in the initial phase, and will therefore try to secure financial 
aids from personal savings or from well-known family and friends, or will try to lend money from outer 
financial sources (Berger and Udell, 1998).   
 
When it comes to raising capital for new start-ups, there are mainly two ways to finance a new business, 
either with your own capital or with external capital. The external capital could be divided into two 
sources, debt and equity financing. The concept of external financing implies that external financiers 
borrow money to the firm, it can be either financial debt from lenders or equity from new or existing 
shareholders (Landström, 2003). 
 
Since we live in a society where technology and internet play a central part of the development and 
welfare, our thesis is focusing on the technological industry and the entrepreneurs within this area. 
Sweden is a fast-growing country with a front edge within the technology, therefore this type of research 
is of huge importance. In order to gain more insight, we have therefore decided to base of our study on 
entrepreneurs within the technological industry. Our empirical part will be the leading point of this 
discussion (Xiao & North, 2018).  
 
In summary, we believe that these theories form a relevant basis for the ability to interpret and analyse 
why entrepreneurs choose a specific financing option or options as funding method in the first phase of 
their business and what factors that are behind their decision making.  
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2.2 What is an entrepreneur? 
 
It is widely known that the word "entrepreneur" comes from the French word "emprendere" which means 
"to undertake" in English, but when it comes to the concept entrepreneur and how it is described, it can be 
hard to encompass and define it. According to the authors and economists Richard Cantillon and Jean 
Baptise Say, an entrepreneur is a person who plays an important role for the economic development and a 
huge part of the society's welfare. The definition was quite broad, saying that it "shifts economic 
resources out of an area of lower and into an area of higher productivity and greater yield". Entrepreneurs 
create something new, something different—they change or transmute values (Berglund, 2007). 
 
The definition of an entrepreneur has changed over time, from the thesis of economic development to 
today's perception of entrepreneurs as possibility creation. Some authors claim that the reason to why the 
word entrepreneur has become so broad, is due to that the answers often are vague and variable, and there 
is some confusion regarding the word and its definition (Parker, 2009).  
 
Early in the 20th century, Joseph Schumpeter, gave us the modern definition of an entrepreneur “ A 
person who destroys the existing economic order by introducing new products and services, by 
introducing new methods of production, by creating new forms of organization, or by exploiting new raw 
materials” (Bygrave & Zacharakis, 2010, page 1). According to Schumpeter, that person is most likely to 
accomplish this destruction by founding a new business but may also do it within an existing one. 
Schumpeter explained how entrepreneurs had suddenly increased the standard of living of a few 
industrialized nations (Bygrave & Zacharakis, 2010).  
 
In other terms, an entrepreneur develops new technologies or products that make discrete discontinuous 
changes which shift the paradigm altogether, breaking organisational routines and driving economic 
development (Parker, 2009).  
 
While managers are taught to analyse the market and choose target segments with the highest potential 
return, entrepreneurs tend to find ways to reach the market with minimum expenditure of resources such 
as time, effort, and money (Sarasvanthy, 2008). 
 
The small enterprises are the ones that have provide unemployed with jobs and therefore a way out from 
poverty and misery. Even though the SMEs and entrepreneurs have contributed to the free market 
economy with innovation and breakthroughs, and stands for the free economic performance, they do not 
get all the market places they deserve, neither within the form of researches or in the educations that the 
universities offer (NUTEK, 2008). 
 
Entrepreneurship is a human characteristic which mixes structure with passion, planning with vision, 
tools with wisdom to use them, strategy with the energy to execute it and judgement with the propensity 
to take risks. Entrepreneurship is the process by which either an individual or a team identifies a business 
opportunity and acquires and deploys the necessary resources required for its exploitation. The 
entrepreneurs tend to exhibit positive biases towards finding new possibilities and seeing unmet market 
needs, and a tendency towards risk-taking that makes them more likely to exploit. Moreover, 
entrepreneurship fulfils some new human needs and creates jobs that contribute in the security and social 
welfare of the population (Tidd and Bessant, 2016).  
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2.3 The Pecking Order theory 
 
The Pecking Order Theory was introduced and popularized in the beginning of 1980 by Myers and 
Majluf (1984) and is a theory related to capital structure and how companies and entrepreneurs prioritize 
certain forms of funding over others. The theory assumes that asymmetric information characterizes all 
markets.  
 
The Pecking Order Theory estimates that companies primarily prefer a financing of the business with 
internal funds over external. 
In a situation where the company’s expenses are bigger than the company's revenues, the company 
chooses to cover excess expenses with their own savings. In this type of financing, no information 
asymmetry arises (Myers, 1984). The Pecking order theory claims that there is no well-defined target debt 
level which firms try to achieve. Firms raise external finance only when internal finance is not sufficient. 
The theory says that firms prefer internal finance over external finance and debt over equity. The 
establishment of the theory therefore explains a particular firm’s behaviour (Singh & Kumar, 2012).  
 
The size of internal funds depends, among other things, on the company's ability to generate cash flow 
from operations, investments, the size of the dividend, and liabilities and assets. If the expenditure of the 
business exceeds the sum of the internal funds, the safest external source is used first, i.e. the source that 
probably entails the lowest costs (Myers, 1984). 
 
If the company has no internal savings, the company instead choose to use external resources such as 
bank loans. If the company do not receive a loan from the bank (which is a common fact for 
entrepreneurs), the company chooses to use the external equity capital as a last option which also mean a 
higher risk of information asymmetry. Companies would prefer debt over equity because the cost of debt 
is lower compared to the cost of equity. The picture below illustrates how the hierarchy of the Pecking 
Order Theory looks like (Myers, 1984). The figure below has been done to illustrate how the capital 
structure is chosen. 
 

 
 
(Illustrated by Cecilia Persson & Stephanie Karp) 
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2.4 The Trade-Off theory  
 
The Pecking Order theory and the Trade-off theory provides two separate proposals for strategies that 
companies base their financing decisions on. According to the trade-off theory, companies are looking for 
a combination of debt and equity, with the intention of taking advantage of the benefits of debt up to a 
certain optimum level where the bankruptcy risk is not too high. Pecking order theory, on the other hand, 
contradicts that companies would strive for a balance between debt and equity. For the pecking order 
theory, the most optimal scenario had been to cover up the capital requirement entirely with internally 
supplied funds. Since borrowing is the next priority, the new share issue is only an option if the internal 
funds are exhausted and the company cannot grant more loans (Myers, 1984). 
 
According to the Trade-Off Theory, a company's relationship between debt and share capital depends on 
a trade-off between the benefits and costs that arise in connection with debt sustainability. The trade-off 
theory says that companies are indebted to the optimal level where the corporate value is maximized. The 
optimal leverage (debt-to-equity ratio) is defined according to the trade-off as the level where the 
expected marginal bankruptcy risk costs correspond to the marginal advantage of an additional mortgaged 
(Kraus & Litzenberger, 1973) 
 
Companies that mortgage their capital are classified as high-risk companies. The risks for the company 
grows as they borrow more, which contributes to their existing interest rate being increased in connection 
with their new loans (Pettit & Singer 1985). However, the risks can be controlled by actively changing 
the company's capital structure to achieve the best loan-to-value ratio (LVR) (Greve, 2007). 
The trade-off theory can not explain why the capital structure differs from company to company, the 
theory is instead based on the assumption that all companies should strive for a capital structure that is 
characterized as the most optimal. Since the costs of applying for loans are high, and the leverage 
becomes less profitable as it entails great financial risks, many variations have been created due to the 
trade-off theory. The marginal tax rate and the tax liability that companies can utilize differs between 
different companies, which makes the mortgage process riskier than the value of the profits. Future and 
current financiers who have chosen to invest in companies characterized by having a high risk will 
request a higher return compared to a situation where the financier would invest in a company with low 
risk (Brealey et al., 2011). There is also a clear connection between different types of companies and their 
assets. Intangible types of companies that conduct research have smaller loans compared to tangible 
business types (Myers, 1984). 
 
From the Trade-Off Theory perspective of capital structure, there exists an optimal leverage ratio of the 
firms. A firm would always want to be near the optimal (target) debt level and if any deviation happens, it 
gradually moves back to it. This optimal level is achieved by making trade-off between the gains from 
debt or equity to the loss from them. Benefits include interest tax shield and the costs include bankruptcy 
costs, agency costs, etc (Singh & Kumar, 2012). The figure below has been done to illustrate how the 
capital structure is chosen. 
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(Illustrated by Cecilia Persson & Stephanie Karp) 
 
2.5 Internal financing  
 
2.5.1 Equity capital  
 
Equity capital is the capital called that is provided by the entrepreneur herself and her immediate family. 
As the name implies, it is the part of the company’s capital that is the company’s own and thus not 
correspond to debts. Mathematically, equity is defined as the assets minus the liabilities. Another way to 
explain equity capital is that the equity capital is the company’s net worth. Even though equity capital 
does not correspond to debts, it can be seen as money provided as a “loan” from both the owner and her 
family members. The equity capital consists of the capital that the owners have put into the company, 
both as contribution capital at the start and as capital contribution during the operation and the profits the 
company’s owners have decided to leave in the business. The equity allows the owner to conduct his 
business without having to ask for help from external financiers. The more profits the company generates, 
the more money can the owner invest in the company. The equity capital determines the survivability of 
the firm, it is therefore important that the company has sufficient equity if bad times would arise (Berk 
and Demarzo, 2011)(Andrén, 2003). 
 
In the Swedish market, entrepreneurs also have the opportunity to apply for public grants. This is a gray 
area as this can be seen as both internal capital as well as external capital. It is therefore important to 
highlight that we have chosen to see it as internal capital in this thesis. We present the public grants in 
section 2.6.4 together with the other alternatives of public funding. 
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2.6 External financing options 
 
2.6.1 Bank loans 
 
A bank loan is the most common loan and is an agreement between the bank and the borrower, and gives 
the creditor no ownership rights. The bank gives the borrower a loan that should be repaid over a certain 
period with a certain interest rate. The bank usually requires that the borrower provides some security for 
the loan, although in the case of a start-up this security could be personal guarantees provided by the 
entrepreneur. The requirements the bank imposes on the borrower constitute a guarantee for the bank to 
get their money back if the borrower could not repay the money. In addition to a review of the business 
collateral, the bank also looks at the company’s potential expenses, resources and profits that can be 
generated during the loan period. When this review is done, the bank can decide whether the deal is good 
or bad for the bank, or in other words, if the bank will grant the loan or not (Andrén et al. 2003). 
 
2.6.2 Venture capital 
 
Venture capital (VC) is a type of private equity that is provided by firms and funds in the early-stage 
firms that are considered to have a long-term and high-growth potential. Venture capital invest an amount 
of risk substantial enough to scare off banks. It usually comes from venture capital firms that specialize 
building high risk financial portfolios. With venture capital, the venture capital firm gives funding to the 
start-up company in exchange for equity in the start-up (Gompers and Lerner, 1999). 
 
Venture Capital mostly comes from investment banks, well-off investors and other financial institutions, 
but does not always take a monetary form. It can also be provided in the form of technical or managerial 
expertise. Venture capital is the most commonly found in high growth technology industries like biotech 
and software (Clercq et al. 2006).  
 
One important difference between venture capital and other private equity deals, is that venture capital 
tends to focus in emerging companies seeking substantial fund for the first time, while private equity 
tends to fund larger, more established companies that are seeking an equity infusion or a chance for 
company founders to transfer some of their ownership stake (Clercq et al. 2006). 
  
Pension funds, foundations, wealthy individuals, insurance companies and corporate pension funds may 
pool capital together into a fund to be controlled by a venture capital firm. Even though all the partners 
have part ownership over the fund, it is the venture capital that controls where the fund is invested. 
Usually in business or ventures that most banks or capital markets would consider too risky for 
investment. The venture capital is therefore the general partner, while the other partners are limited 
partners (Clercq et al. 2006). 
  
A person who deals in venture capital is a venture capitalist, and usually works for a venture capital firm. 
Venture Capitalists are financial intermediaries whose invest in private capital companies with great 
growth potentials to provide high returns to its investors in within a certain period of time. A venture 
capitalist can either provides capital to start-up ventures or support small companies that wish to expand 
but do not have access to equity markets.  
The reason why venture capitalists are willing to invest in such companies is because they can earn a 
massive return on their investments if these companies are a success. A venture capitalist is exposing 
himself to a major risk and can experience major losses when their picks fail. VCs tend to invest bigger 
amounts of money compared to other financing sources, but in exchange they require more transparency 
than other investors. However, are these investors typically wealthy enough that they can afford to take 
the risks (Gorman and Sahlman, 1989).  
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2.6.3 Angel Investors/Business Angels 
 
For small businesses, venture capital is usually provided by high net worth individuals - also called Angel 
Investors or Business Angels. Angel investors are private individuals who use their own money to make 
equity investments in initial stages of firms and invest both money and time in the business they are 
interested in (Clercq et al. 2006). 
 
Angels are often among an entrepreneur’s family and friends and are often a group of individuals that 
have collected their wealth through a variety of sources. Angel investors are the opposite of venture 
capitalist since they are focusing on helping start-ups taking their first steps, rather than the possible profit 
they may get from the business. Angel investors also provides less finance than a venture capital firm but 
have the potential to back riskiest undertakings. Business angels can bring valuable ideas and advice to a 
business. Since Angel investor usually invest in the entrepreneur starting of a business rather than the 
viability of the business, provides more favourable terms compared to other lenders (Avdeitchikova et al. 
2008). 
 
Business angels are often retired entrepreneurs that have sold their own companies who now wants to 
invest their money, which makes it a capital investment directly from private individuals. When business 
angels invest their money in start-ups they do it because they see a potential in the business and often also 
because they have a strong willingness to help to develop the firm. In other words, business angels could 
also contribute with competence and networks, which means that the investment is not only limited to 
solely capital. This means that this type of investors could benefit from their expertise in order to take a 
competitive position, which could give them a certain amount of power in the company they have 
invested in. Therefore, business angels have the tendency to invest in industries where they have 
knowledge to contribute with and in companies that are situated in the same geographic region as 
themselves. On the other hand, the company losses ownership in connection in the admission of business 
angels (Clercq et al. 2006). 
 
2.6.4 Public funding, grants and loans  
 
Tillväxtverket, previously called Nutek (verket för näringslivsutveckling/ business development) was 
formed in April 2009. Tillväxtverket is a national authority in Sweden that belongs to 
Näringsdepartementet (Tillväxtverket, 2019). 
  
Tillväxtverkets aim is to strengthen company’s competitiveness by creating better conditions for 
entrepreneurship and for attractive regional environments where companies could develop. The agency's 
activities are broad, many of the initiatives are directed directly to companies or prospective 
entrepreneurs. Tillväxtverket also offers other types of initiatives that affects the conditions for 
entrepreneurship in the longer term (Tillväxtverket, 2019). 
 
Based on the knowledge of the needs of companies and regions, Tillväxtverket builds networks for 
collaboration and finances initiatives that strengthen the business community. The authority's main task is 
to contribute to EU funds being invested in projects for regional growth and employment (Tillväxtverket, 
2019).  
 
Tillväxtverket offers different types of financial support during the start-up phase for entrepreneurs such 
as Regionalt stöd (Regional business support), Transportbidrag (Transport contribution) and different 
types of loans. In order to get financial support, the entrepreneur must go through an application process 
and motivate why their idea is innovative during a meeting with Tillväxtverket (Tillväxtverket, 2019).  
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Regionalt stöd (Regional business support) 
 
Companies throughout the country that have a market that extends beyond their own region can apply for 
Regionalt stöd (Regional business support). The purpose of this support is to balance regional 
development throughout the country and to contribute to increased growth. The support could be in forms 
of: 
 

o   Investment grants (for smaller investments in buildings and machines) 
o   Consultant check (for external consultancy with product development, education or market     
analysis) 
o   Collaborative projects (when two or more companies do something in common) 
o   Micro support (for the start of innovative operations) 
o   Innovation support or loans (for the start of innovative activities, research and so on) 

  
In some parts of the country entrepreneurs also have the opportunity to seek support even for larger 
investments. One condition is that the investment should be growth-oriented and contribute to a 
sustainable development for the company and the region in question (Tillväxtverket, 2019).  
 
Transportbidraget (Transport contribution) 
 
Another type of contribution is Transportbidraget (Transport contribution). The intention of the Transport 
contribution is to compensate for the four northernmost counties for the cost disadvantage that the 
business sector has due to the distances to the market. An additional intention Tillväxtverket has with the 
contribution is to stimulate a high degree of refinement in the area. The Transport contribution is also an 
example of a regional support (Tillväxtverket, 2019). 
 
Different types of loans 
 
Tillväxtverket also offers different types of loans that are transmitted through public sectors. 
Arbetsförmedlingen, Jordbruksverket and Almi are three different public sectors that offers different 
forms of support to entrepreneurs in their start-up phase. The goal of their business is to create growth 
and create new companies within the Swedish business sector through financing and business 
development (Tillväxtverket, 2019). . 
 
Arbetsförmedlingen is a Swedish state administration authority that works to improve the functioning of 
the labor market (Arbetsförmedlingen, 2019). Arbetsförmedlingen offers support to job-seekers that have 
good prospects of running a business in forms of activity support, development compensation or 
establishment allowance (Verksamt, 2019). 
 
Jordbruksverket is a Swedish state administration authority in the field of agriculture that works for 
sustainable development of the rural areas (Jordbruksverket, 2019). Jordbruksverket offers a start support 
in order to make it easier for young people to start or take over an agricultural or horticultural company 
(Verksamt, 2019). 
  
ALMI business partner is owned by the Swedish state. Today, AMLI works throughout Sweden and 
operates in 21 regional companies. The aim of their business is to create growth and create new 
companies in the Swedish business sector through financing and business development. ALMI is located 
in each county and have knowledge of the regional conditions. The company offers different types of 
services during the process from an idea to an established company (ALMI, 2019). ALMI offers micron 
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loans for all entrepreneurs who wants to start a new company, which are given to companies with up to 
250 employees in all industries. For ALMI, it is the business concept sustainability and management 
expertise that weighs heaviest in the financial assessment of the company. In order to compensate for the 
higher risk, the company charges an interest rate that is above the average bank interest rate (Verksamt, 
2019).  

2.6.4.1 Vinnova  

Another government agency, besides Tillväxtverket, that issues grants is Vinnova. Vinnova is Sweden's 
innovation authority, which has the task of contributing to sustainable growth by improving the 
conditions for innovation. Vinnnova was founded in 2001 and has the task of promoting sustainable 
growth through financing of responsibility in the field of technology as the areas of transport, 
communication and working life. Innovation system refers to networks of public and private actors where 
new technology and knowledge are produced, disseminated and used. Vinnova will work to utilize 
research to achieve sustainable growth and strengthen Sweden's competitiveness. This is done by 
providing contributions to innovation projects. Every year, Vinnova invests about SEK 3 billion to 
promote innovation in Sweden. This contribution is suitable for entrepreneurs who carry out research and 
innovation projects (Vinnova, 2019). 
 
2.6.5 Crowdfunding 
 
Crowdfunding is a financing method where a collective pool their assets together to contribute to certain 
businesses continued growth. The access to external capital is limited because of factors like lack of 
information, cash flow and other useful assets. When it comes to the traditional financial method, there is 
a gap between the supply and demand that do not fill. 
  
Crowdfunding has seen a significant growth over the past years and is a new external financing method 
that allows entrepreneurs to apply for external capital via an open application on an internet-based 
platform. What is new with this financial method are the technical platforms that make it possible to 
efficiently facilitate the procurement of capital without going through traditional channels (Mollick, 
2014). 
  
The majority of crowdfunding is located in North America, followed by Asia, and the growth in Asia is 
considered to be the main driver behind crowdfunding growth in the past two years. Europe comes in at 
third place. Crowdfunding constitutes a very small part of the global financial market, but it is growing 
rapidly since the movement in 2014 (Finansinspektionen, 2015). 
 
Crowdfunding has made it possible for entrepreneurs to raise a lot of money from anyone with money to 
invest. The idea behind of crowdfunding is based on small amounts of capital from a large number of 
individuals to finance a new business venture. This new method had made it possible for entrepreneurs to 
pitch their idea through a forum with several waiting investors. Crowdfunding enable entrepreneurs to 
reach more capital partners, and giving investors a broader array of options. In return for their investment, 
the investors get something back but what that is differs between the four existing types of crowdfunding 
methods (Mollick, 2014).  
 
The first method of crowdfunding is called donation-based crowdfunding and implies that the investor 
gets nothing concrete back for his investment. Here donors donate a small amount of money in exchange 
for something intangible in return, like gratitude and the feeling of supporting a cause they believe in. The 
second method is called reward-based crowdfunding and means that the investor donates a small amount 
of money in exchange for a reward. The reward can either be a product or an experience. The third form 
of crowdfunding is called loan-based crowdfunding or debt crowdfunding, which implies that the investor 
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lends out money to the entrepreneur that will be repaid along with interest. Unlike other forms of 
crowdfunding, this type of crowdfunding is not an exchange for a reward or equity. The investors don’t 
get a reward and they don’t get a piece of equity in the company. Instead of borrowing a large amount of 
money from one bank, you borrow smaller amounts of money from multiple people. The investors are 
repaid with monthly payments. Loan-based crowdfunding can be used to raise money for lots of reasons, 
like credit card refinancing, debt consolidation or other reasons. The fourth and final form of 
crowdfunding is called part-owner-based crowdfunding or equity crowdfunding. Here, the investor 
invests large amount of money in a company in exchange for a small piece of equity (share) in the 
company and thus becomes a shareholder. This type of crowdfunding is most similar to traditional 
fundraising for start-ups, where you will trade stocks for incoming capital (Mollick, 2014). 
 
Despite the various forms of crowdfunding, they still have several things in common. First, they all have 
clear connection to the internet where most of the contact and transactions takes place. The second factor 
is that within all its forms, there is a certain measure of non-commercial motives behind the investment. 
The final thing in common is that the entrepreneurs seeking crowdfunding often have a difficulty in 
achieving other traditional funding forms (Tillväxtverket, 2013). 
 
When it comes to an entrepreneur’s perspective, there are many reasons to crowdfund beyond simply 
gaining more money. For brand new ventures crowdfunding is a great way to prove your concept and 
gain social proof for later fundraising efforts. Crowdfunding can create a sense of urgency for investors 
and attract larger business angel groups and Venture capitals to later rounds. The crowdfunding 
campaigns are also great as PR tools, since they help gaining visibility and generate buzz. Launching a 
crowdfunding campaign can also hedge the risks of starting up a new company and serves as a valuable 
learning experience. Crowdfunding allows entrepreneurs to gain market validation and avoid giving up 
equity before going all out and taking a product concept to market. But one of the most underestimated 
benefits is securing early users, advocates and ambassadors who have a real financial interest in sharing 
and empowering your success (Mollick, 2014). 
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2.7 Summary of different types of funding options 
 
In the following table we have compiled the different types of financing options that we previously have 
presented in our theory. The table illustrates various pros and cons for the different types of funding 
methods based on our theory. In our empirical data, we plan to examine whether these advantages and 
disadvantages are in line with the entrepreneurs' values or not. We hope that this will be a guide to answer 
our research question about why entrepreneurs choose a specific funding method in the first funding 
round of their business. 
 
Funding options Description Advantages Disadvantages 

Equity capital Equity is the company’s 
own funds. 

Allows the owner to 
conduct his business 
without external 
financing. 

The owner could be 
indebted himself if the 
company goes 
bankrupt. 

Bank loans A bank loan is an 
agreement that a 
company/ private 
person can enter with a 
credit issuer.  

The creditor has no 
ownership rights. 

The borrower must 
meet the creditor’s 
requirements to be 
granted a loan. 

Venture capital Venture capital is a 
form of risk capital 
invested in young 
companies. 

Venture capitalist 
contributes with a lot of 
capital. 

Asks for much 
information and the 
process is more 
difficult. 

Business angels Business angels are 
private individuals who 
invest their money 
directly in companies. 

Business angels can 
promote the company’s 
competitive  position 
with expertise and 
contact networks. 

The company loses 
ownership & control in 
connection with the 
admission of business 
angels.  

Public funding Public funding includes 
different types of 
financial support during 
the start-up phase for 
entrepreneurs. 

A stable and secure type 
of funding that not 
require as high demand 
and requirement as VC 
and Bank loans for 
instance. 

Slow application 
process and the 
company must motivate 
why their idea and 
product is innovative 
and sustainable.   

Crowdfunding Crowdfunding is a 
financing method where 
a collective pool their 
assets together to 
contribute to certain 
businesses growth. 

Crowdfunding is a good 
way to promote and 
marketing the 
company's product 
through internet and 
social media. 

Could be messy with 
many different 
investors. 
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3. Research Methodology 

 
3.1 Starting point for the survey 
 
The starting point for this paper is to find out how entrepreneurs in the technology industry choose to 
finance their start-ups today and why they choose this specific funding method for their start-up. In the 
theory section, various forms of financing methods for start-ups are presented and both the Pecking Order 
Theory and the Trade-off Theory are elucidated.  
 
In our thesis, we will investigate which funding options that are most common today and why 
entrepreneurs prefer a specific financing alternative. Additionally, we will also investigate whether the 
Pecking Order Theory or the Trade-off Theory are in line with the entrepreneur’s values. We find this 
interesting because entrepreneurs are an important part of Sweden's overall economy and because the 
financing alternatives are constantly changing as new methods arise due to the constant development of 
the economy. 
 
3.2 Choice of research method 
 
There are mainly two possible approaches of doing research, either by using a deductive approach or by 
using an inductive approach. The deductive approach is used when you developing a hypothesis based on 
existing theory and then develop a research strategy to test your hypothesis, while an inductive approach 
is more flexible and forms a theory out of the results gathered thorough empirical research (Saunders & 
Thornhill, 2007). Our thesis is based on a deductive approach to answer the initial research question. 
In order to begin our work, we began to prepare ourselves by first gathering essential information in the 
relevant area in order to be able to come up with an interesting and relevant research question for our 
thesis. The research question has then been our starting point in the selection of relevant literature. We 
have mainly used literature of an academic nature as a basis for being able to understand which financing 
options that exists today and to understand how the financing principles the Pecking Order Theory and 
the Trade-off Theory are structured.  
 
The scientific papers and writings that have been used in the study has come from both printed sources 
and digital sources, such as books, journals and websites. The sources that have been used in the study 
have undergone a source criticism that implies that all sources are free from opinions and have no 
tendency to distort the facts. We believe that all the scientific papers and writings that have been used for 
this thesis have fulfilled these criterias and are deemed to be credible.  
In order to gain a broader understanding and a more concrete picture of how entrepreneurs in technique 
industry finance their start-ups today, we have chosen to use qualitative studies to collect our empirical 
data. Using a qualitative method means that the study focuses on few objects in order to gain a more 
thorough understanding of the subject, as opposed to a quantitative method which instead gives a more 
generalized picture (Björklund & Paulsson, 2003). We have chosen a qualitative study to gain more depth 
in our study in order to understand why entrepreneurs choose a specific financing option. 
Moreover, we have decided to use semi-structured interviews when we are interviewing the different 
entrepreneurs within the tech industry. This technique is used to form an idea of the problem through 
structured open questions (Shah & Corley, 2006).  
 
Our interviews are based on 33 semi-structured questions, divided into an introduction part followed by a 
financing part. The questions are based on the literature we have used in our theory section and the 
questions are attached in our appendix section. In order to get a fair outcome, have we used the same 
questions for each respondent. All the interviews have been recorded and then transcribed. This method 
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was chosen on the basis of our topic, since performing interviews is an excellent way of gathering 
qualitative data and also get a chance of freely changing the content of the interview as it goes a long in 
order to get a more comprehensive answer from the respondent (Saunders & Thornhill, 2007). This had 
not been possible if we had used questionnaires for instance.  
 
3.3 Choice of respondents 
 
In order to get in touch with relevant entrepreneurs within the technical industry we have used the KTH 
Innovation platform, SuP46 and personal contacts. Because the start-ups we have used in this study are 
found through these specific supporting platforms, they may differ from other start-ups within this field, 
which is important to keep in mind when reading this study. The people we have had the opportunity to 
interview are entrepreneurs who have experience about how it is to start a new business in Sweden today 
within our chosen industry. We have chosen these respondents as they conduct companies within the tech 
industry and because their start-ups are not older than three years. 
 
StudyGuide 
The first person we got the opportunity to interview was Rasmus Sanne from StudyGuide, he founded the 
company in May 2018 together with two friends. Rasmus is currently studying his master’s degree at 
Handelshögskolan in Stockholm and his two friends are studying technical masters at KTH in parallel as 
they work on starting the company together.  
 
Royal Schedule  
Our second respondent was Nikolaos Kalkitsas from Royal Schedule, he founded the company in 
November 2018 together with three other friends. Nikolaos and his friends have previously studied 
technical physics together at KTH. Nikolaos is now working full-time with the company together with the 
other founders. 
 
Icarus Digital Math 
Our third respondent was Johan Jansson from Icarus Digital Math, he founded the company during 2018 
together with six colleagues. Johan has earlier studied a master in technical development at KTH. Today 
Johan works as a researcher and works with Icarus as a side project. Johan also leads a research group at 
KTH and holds online courses at KTH. 
 
Corso  
Our fourth respondent was Arish Karadaghi from Corso, he founded the company in January 2018 
together with a friend. Arish have studied economics in Uppsala and international relationships at 
Stockholms University. Today, Arish and his colleague have paused their business together since they 
have not decided how they intend to pursue the company. 
 
VoltaGreen 
Our fifth respondent was Fredrik Åkerman from VoltaGreen, he founded the company in December 2018 
together with three friends. Fredrik has studied electrical engineering at Chalmers University and studied 
abroad in the US. Today he works full time with the project together with the other three founders. 
 
Sharin 
Our last respondent was Ola Lowden Landström from Sharin, he founded the company during december 
2017 together with a friend. Ola and his colleague have a background from the Ministry of Finance and 
are currently working full time with Sharin together with a third colleague.  
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Rasmus Sanne, Founder & business manager StudyGuide 

Nikolaos Kalkitsas, Founder & CEO Royal Schedule  

Johan Jansson, Associate Professor & CEO Icarus Digital Math 

Arish Karadaghi, Founder & CEO Corso 

Fredrik Åkerman, Founder & CEO VoltaGreen 

Ola Lowden Landström, Founder & CEO Sharin  
 
The table illustrates our chosen respondents, which company they belong to and their currently position at 
the company. 
 
3.4 Empirical data collection 
 
As already mentioned, we have chosen to use a qualitative method for this thesis and base our empirical 
data on semi-structured interviews. Interviews can be performed either by meetings face-to-face, by 
phone, by email or by focus groups. Hence, performing interviews makes it easier to retrieve historical 
data and, as already mentioned earlier, to control the questions and the content of the communication 
(Creswell, 2009). For this thesis, we have chosen to do all the interviews either through meetings face-to-
face or by telephone. When you chose to collect data through interviews it is also important that you as a 
interviewer gets involved in the answers given and follows up questions on how he interpret. The quality 
of the content is also dependent on how the interviewer verifiers and reports after the interview (Kvale & 
Brinkmann, 2009). 
 
Furthermore, it is important to be aware of when the source is a part of the organisation in focus, the 
source is considered to be partial, which is called tendentious. If the researcher believe that the source is 
tendentious, the source must be complemented with at least one additional source that could prove the 
opposite, in order to make the total outcomes believable (Thurén, 2005).  
Our respondents are believed to not be tendentious and the interviews are believed to be trustworthy as 
empirical findings. The information is also considered credible as we have tried to create a comfortable 
environment for the respondents. This means that the respondents have been offered to be interviewed in 
their own premises, have been offered anonymity and the opportunity to retreat from the study if they 
wish. None of the respondents felt a need to be anonymous, but most of the respondents did not want to 
answer too detailed questions regarding their funding which therefore makes our empirical part regarding 
the companies financing less detailed. Therefore, we consider these factors to have contributed to truthful 
responses that are source-critical. 
 
3.5 Reliability & Validity  
 
The deductive research approach states that it is important to make that the study performed is reliable. 
Reliability measures the credibility, this means if the results that are obtained in the study would be the 
same if the same investigation was done by other researchers at another time. In this study we have 
focused on six different companies to collect answers about how they have chosen to finance their 
business in the initial phase and why they have chosen a specific funding method. We are aware of that 
the limitation of the number of companies we have investigated has a negative impact on the reliability 
and also that the chosen method for this study (interviews) could be affected by the chance. One way of 
strengthening the reliability of the investigation is therefore to clearly describe the method that are used to 
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collect data. We have therefore tried to extensively describe our method in the section above. Another 
way to increase the reliability when performing a survey is to record the interviews, which we have done. 
Therefore, we consider our survey to be credible and we believe that the same result could be obtained if 
another researcher followed our instructions and performed the same investigation (Saunders, 2007) . 
Another important measure is validity, that determines whether the study that is performed actually 
measures what the study was supposed to measure. There exist two types of validity, internal and external 
validity. The internal validity can be summarized as systematic errors that could occur during the actual 
examination while external validity measures the generalisability of the thesis (Saunders, 2007). Our goal 
with this study has been to gain in-depth knowledge of the companies we have chosen to investigate, 
which reduces the overall generalisability of the work. On the other hand, is the generalisability 
exchanged for more profound knowledge which is what this thesis is intended to measure. The 
generalisability is therefore not a problem in our case, because the main focus for our thesis is a selected 
group. 
 
3.6 Research ethics 
 
It is important that researchers maintain their professional integrity and ensure that their research is based 
on fundamental principles of research integrity. These principles are reliability, honesty, respect and 
accountability. Reliability means that the researcher can ensure a good quality of the research, which in 
this thesis is done by using reliable sources and using a transparent method. For this thesis we used 
qualitative methods and gathered data through semi-structured interviews and archival documents. The 
second principle, honesty, implies that the researcher developing, undertaking, reviewing, reporting and 
communicating research in a transparent, fair and unbiased way. This is done in our thesis by writing a 
transparent method chapter and explaining any bias that may arise. The third principle, respect, means 
that the researcher has been respectful in their work against both research colleagues, participants, society 
etc. In this thesis, we have been doing this by, among other things, offering our respondents anonymity 
and showing respect for each other's opinions etc through our working process. All the participants of the 
study were also informed of the purpose of the study prior to the interview and could thus decide to 
participate based on the information. Lastly, accountability means that the researchers is responsible for 
their research from idea to publication. After completing this study, can we assure that research is 
conducted and reported in a truthful way and with respect to important societal values. We also take 
responsibility for any consequences that our research might entail (ALLEA, 2017). 
To summarize this thesis undertakes The Swedish Research Council’s recommendation of good research 
ethics since it is inline with the most important principals (Vetenskapsrådet, 2017)  
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4. Empirical analysis 

 
4.1 Introduction 
 
As previously mentioned, we have decided to focus on start-up companies within the technology industry 
for this thesis. We have chosen this since we believe that this industry is interesting and shares the 
perception that this industry is extra innovative. We have based our empirical study on the same semi-
structured questions that also has given room for an open discussion outside the questions if it has been 
necessary. The companies we have chosen to interview have started their business no later than three 
years ago and are active at the Swedish market. All interviews have been conducted with one of the 
founders of the company in order to get the best possible answers to our questions. It is also important to 
note that in Sweden, we have the financing option public funding, which offers grants that can both be 
seen as internal and external capital. It is individual how to choose to classify these grants, however, our 
respondents have clarified that they see grants as internal capital in this thesis. 
Below we present our empirical findings. 
 
4.2 StudyGuide 
 
Background 
 
StudyGuide is a platform founded by Rasmus Sanne and his two friends in 2017, whose business started 
in May 2018. StudyGuide teaches students to study effectively and fun, through automated scheduling 
and games. Both Rasmus, Marcus and Matt are studying their masters and the business idea for 
StudyGuide started when the founders were seeking for a study technique that would help students to 
study in a more effective and fun way. StudyGuide offers a service where the students themselves create 
the content such as summaries and mind maps, which they can share or use in games that optimize their 
learning process. The platform promotes collective learning, and helps students to know when and how to 
study, in a funnier way. The short-term goal with StudyGuide is to offer a study technique that will result 
in higher grades at the same time as it should be fun, inspiring and motivating. StudyGuide’s long-term 
goals are to enable the service for anyone who wants to use them both internationally and globally. 
 
Financing solution & thoughts about funding options 
 
In order to finance the business, StudyGuide tries to have a line-based mindset financing, which means 
that they involve the students in their business from the beginning to the end. By doing this, StudyGuide 
can reduce their costs since they will work in several lines and therefore quickly find out what the value 
creation for both the customers and their business are. 
Until today, StudyGuide has used both internal and external funding for their business. In the interview 
with our respondent, Rasmus mentioned that he and his two colleagues initially together invested 50, 000 
SEK into their business in order to create a aktiebolag (limited liability company). In addtion to this, they 
also got a public grant from Almi. They also use external financing in the first financing round, a loan of 
SEK 300,000 which they were granted from ALMI. Our respondent also clarifies that they did not really 
needed so much money at the very first start of the business since they made the most of the work 
”inhouse” with  help from KTH innovation. According to the founders, this was the best way to finance 
their business in the first funding round, since they all are student and wants to keep the risk and the cost 
as low as possible, or as Rasmus expressed it “We can afford to lose without major consequences”. 
Rasmus also emphasized that the founders prefers internal financing since they believe that it is the most 
sustainable option in the long run.  
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Regarding the question about other alternative funding options, Rasmus explained that he and his 
colleagues considered other options and are still doing it. One alternative was to turn to a business angel, 
but they thought it was too risky at the very first stage. Another alternative that they were considering was 
crowdfunding because of the marketing. However, did they not choose that option since they did not have 
a “completed product”, which will not make crowdfunding the most profitable financing solution.  
Since StudyGuide had been able to do most of their work inhouse and with help from KTH innovation the 
main focus has been to use equity capital, grants and micro-loans so far. Expected the granted micro-loan 
from Almi, other types of loans have not been the most prioritized solutions right now emphasizes our 
respondent. 
  
Future financing 
 
In the future the main goal for StudyGuide is to have a business that will be self-funded by having paying 
customers. The next step in their process is to turn to business angels and when larger amounts of money 
will is needed they will turn to VC companies. By turning to business angels, StudyGuide believes that 
the angels also will contribute with expertise, advice and contact networks which can help them both 
develop their product and market it more easily. StudyGuide will also continue applying for grants, as 
they believe that it is always a good financing alternative. 
 
4.3 Royal Schedule 
 
Background 
 
Royal Schedule is a company founded in November 2018 by four founders. The majority of the team 
have their background from KTH, Technical Physics. During their education, they learned various 
numerical approaches to solving complex physical problems. By a mere coincidence it happens to be that 
it is possible to formulate the scheduling problem in such a way that it corresponds to just one problem of 
a similar nature, which came to be the foundation of the company. Today, the company offers a service so 
you can be at the forefront when it comes to scheduling, a fully automatic scheduler. Their goal is to offer 
a cloud-based service that creates your schedule in just a few hours with a better result than it is possible 
to do by hand. The business idea started when one of the founder’s dad worked as a teacher and saw the 
potential to develop this kind of service for the Swedish market. Today, the focus is to first start to 
introduce the service to private schools and then also to reach the municipal schools in the future. 
 
Financing solution & thoughts about funding options 
 
In order to financing the business in the start-up phase, Nikolas Kalkitsas and his colleagues got a 
scholarship from KTH innovation in order to start a aktiebolag (to start a limited liability company). The 
founders also invested a smaller amount of equity capital because the scholarship did not cover all the 
costs the company had in the beginning for the development of the algorithm. According to our 
respondent, when no major sums were required, equity capital was the best option at the first financing 
stage as it becomes more complex to bring in external investors. If the company uses external capital in 
the first financing round, the founders also loses shares of the company, which can complicate later 
investment rounds. Internal funds are therefore preferable at an early stage, because you do not have to 
give away shares of the company and have all the power over your company emphasizes the respondent. 
Regarding the selection of other financing solutions, our respondent is aware of other funding alternatives 
that exist and has also considered various alternatives in the start-up phase, but consider that this way was 
most profitable. The respondent also emphasizes that the founders of Royal Schedule themselves possess 
a lot of expertise, which contributes to making it less interesting for them to take help of business angels 
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and similar funding options. The respondent also claims that public funding is a good financing solution, 
but thinks it is for slow processes. 
  
Future financing 
 
For the future financing Royal Scheduler plans to use firstly internal funds, as long as it is possible. When 
the company needs bigger investments in the future, the plan is to search for external capital in the next 
financing step. The most interesting external funding sources for the company, according to our 
respondent, are VC companies or business angels if they can not be granted a traditional bank loan which 
would be their first choice. VC companies are a good alternative if a lot of capital is needed otherwise 
business angels are a better alternative that can contribute with contact networks and expertise to the 
business emphasizes the respondent. A traditional bank loan considers the respondent to be a safe 
alternative if you know that you can afford it. 
 
4.4 Icarus Digital Math 
 
Background 
 
Icarus Digital Math is a company that was founded in 2018. Today the company consists of seven 
owners. The business idea for Icarus Digital Math started when one of the founders went to high school 
and worked with general methods for mathematical models, and saw that it was a good business with 
potential to develop. Today Icarus Digital Math offers digital math simulation and education. 
Icarus Simulation offers services in: 
-advanced simulation: unique adaptive finite element technology 
-and advanced digital courses on mathematics and simulation technology 
With their service can you predict and understand the grand challenges of science and technology, and the 
flow simulator opens the possibility of predicting the performance of new designs with the best possible 
simulation at given cost. 

Financing solution & thoughts about funding options 
 
According to our respondent Johan Jansson, Icarus Digital Math has only used public grants as their 
financing solution for their company in the first funding round, which they have got from VINNOVA. 
Johan and his colleagues runs their business in parallel with their jobs as researchers at KTH, and runs 
Icarus as a side project which means that they work with Icarus Digital Math during their spare time. 
Because the founders runs the company alongside their work, they have also received some help from 
KTH innovation. Beyond the grants Icarus Digital Math also has paying customers and is therefore an 
organic business with an organic growth. The company has also a partnership with Heart Error space, 
those who leads the electric flight projects in Sweden, which also help the company with funding. 
According to Johan, this type of financing is the best and most flexible one for their business since the 
revenues cover the overhead cost they had in the start-up phase. By also using this type of financing 
solution, the founders can still own their business and by using grants there will be “no brainer” 
emphasizes the respondent. Since the company is in an early stage, this type of funding is the best 
solution according to our respondent and no equity capital or loan has been needed. Johan believes and 
claims that internal funds are more preferable at the first stage, since you will “own” your own business 
and you do not have to give away shares of the company. If it will be needed in the future, the company is 
open to external financing but it must be carefully considered. Our respondent is well aware of the other 
funding options that are available. 
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Future financing 
 
By now Icarus Digital Math can not predict how they will finance their business in the future, but so for 
their current financing form works well and the organic funding fits the company's working process. 
Another option for the company would be to use organic crowdfunding, according to our respondent. 
However, he points out that this way of financing is relatively new and not so tested, which he sees as a 
risk. On the other hand, he believes that it is a good way to raise capital relatively quickly and that 
marketing is a plus. Additionally, in the long run, the dream is to completely own the business by 
themselves emphasizes the respondent, but that is something that the future will tell.  
 
4.5 Corso 
 
Background 
 
Corso is a company that has developed a platform for connecting driving instructors with students who 
wish to take a driving license. The company was founded in January 2018 by two founders. Corso’s 
vision is to ensure that everyone, regardless of place of residence, life status or mother tongue, can be 
able to take their driving license. Their service can be compared with taxi service “Uber” but with another 
focus. The idea for the business started in the end of 2015 when our respondent, Arish Karadaghi’s little 
brother was about to take his driving licences. He then came up with the idea of “Uber” for the traffic 
school industry and wanted to develop a platform which made it possible to take a driving license in a 
cheap way but through a service with good quality. Today, Arish and his colleague have paused their 
business together since they have not decided how they intend to pursue the company. 
 
Financing solution & thoughts about funding options 
 
In order to finance the business in the first funding round, Arish and his colleague applied for Stockholm 
Stads innovations stipendium (innovation scholarship) and won. They also participated in an 
entrepreneurial competition in Uppsala, which they also managed to win. The money from the two 
different competitions were in principle enough to start their business, they only had to invest a small 
amount of equity capital in the first financing step so they could start a aktiebolag (limited liability 
company). If they had not succeeded in collecting capital through competitions, they had primarily tried 
to get a public grant from ALMI in the start-up phase, according to our respondent. If it would have been 
possible they should have financed the business with equity, as the first priority. Arish believes that it is a 
great risk to take in external capital during the first financing step of the business and that it often 
complicates later investment rounds for the company since you have such a small share as co-founder. 
Therefore, he prefers internal financing over external financing in the first stage of the start-up process. If 
the company needs to take in external capital later on, our respondent prefers public funding and sees it as 
most profitable if you do not know or have contact with investors in any other ways. Our respondent does 
not see business angels or VC companies as an alternative in the first financing round because he does not 
want to give up any shares of the company. He also thinks that crowdfunding is an uncertain alternative 
as it is new and that it is easier alternative if you have a physical product to show to investors. 
  
Future financing 
 
Arish and his colleague have not yet decided on how they might want to finance the business in the 
future, as they do not currently know whether they want to continue operating the company or not. 
Therefore, our respondent does not want to comment on this issue. 
 



26 
 

4.6 VoltaGreen 
 
Background 
 
VoltaGreen is a company founded in December 2018 by four founders. The company works to combat 
the global warming by reducing methane emissions from cows generated by enteric fermentation. The 
vision is to make a positive impact on the global environment by focusing on the agriculture sector, which 
requires a constant research process and a close cooperation with farmers. The idea for the business 
started about three years ago when one of the guys in the team read an article on the internet about how to 
reduce methane emissions by feeding cows with a specific seaweed. Today, Volta’s team consist of 
entrepreneurs, biochemists, seaweed experts and engineers with backgrounds ranging from University of 
California, Berkeley, and Minerva University to Northvolt, BCG, and IBM. 
 
Financing solution & thoughts about funding options 
 
Until today, the financing of the company has only been done only with internal funds. The company's 
costs have not been so great yet, which means that the founders have been able to pay everything with 
equity. According to our respondent, using equity capital is less complicated compared to external 
financing options but it is also a big personal risk to use equity capital if the company is not profitable. He 
also emphasizes that the independence of using internal funds is worth much. The company has also tried 
to apply for public grants, which had been done with bad timing initially and therefore resulted in that no 
grant has been granted yet. Another problem is that the company’s operations are based on research 
which requires the company to have come further in the process in order to be granted a public grant. 
Our respondent is aware of the different financing options available on the Swedish market today. He 
believes that public funding is a good option if you need external capital, but he sees it as a disadvantage 
that you do not get any expertise. In this project, he believes that business angels are a better alternative 
that can contribute with more than just money because the project involves research. He believes that a 
traditional bank loan would be hard for the company to be granted. 
 
Future financing 
 
In the next financing step, Volta’s plan is to finance the business through business angels because the 
project is research-based and complex. A public grant would not be enough to cover the company’s costs 
and therefore business angels are seen as a better alternative. The project opens a whole new market, 
which is a big risk but also something that probably interests many business angels to invest in the project 
according to our respondent. He also believes that business angels are a good alternative for the company, 
as they can contribute with knowledge to the project. The plan is to first bring in business angels and in 
the next step the company plans to get money through cooperation with the farmers, which is usually 
called a strategic investment. Another alternatively would be to go to VC companies for larger amounts 
of money. 
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4.7 Sharin  
 
Background 
 
Sharin is a company that was founded by Ola Lowden Landström and his colleague during 2017. The 
company's business idea on the other hand, arose in 2016 when Ola was working at the Ministry of 
finance in Sweden. The founders then discovered the need for insurance for the sharing economy. When 
they interviewed the largest insurance companies in Sweden regarding how they intend to handle how 
large values in society now stood uninsured, they realized that it was difficult for the insurance companies 
to adapt. It was at this point Ola and his colleague decided to solve this problem by themselves and when 
their third colleague joined, the working process to building the future insurance began. 
 
Financing solution & thoughts about funding options 
 
For Sharin the financing of their company has only been done with external funds. When it comes to the 
internal funds, Ola and his colleagues have only used “free working hours” as a type of equity capital. 
During the conversation with Ola, Ola explained that there has never been a consideration of putting own 
money into the business since it was not an option because their business required major sums of money 
at the initial stage. If it is possible, he prefers internal over external funds since you will have more 
control over your own business and you do not have to put any time or effort in double work. Until today 
the business of Sharin has been financed by public grants from VINNOVA, a loan from ALMI and a 
share from investors and other key partners. The investors that have invested in Sharin is two Venture 
Capitals and five business angels. Our respondent emphasizes that he prefers to have a combination with 
both VC companies and business angels when it comes to investors for the company. From Olas 
perspective you will get a good combination with both angel investors and VCs. Business angels will 
work as you mentor and give you good advice and The VC companies, on the other hand, will contribute 
with larger amounts into your company. If Ola would have to choose solely one external funding option, 
he prefers Venture capitals over business angels. 
Our respondent is well aware of the various funding options that exist and has also considered them. 
Crowdfunding has never been a financing option for Sharin and Ola mentioned that they opted out 
Crowdfunding as a solution since they would have to give away a big share of the company. Since the 
concept and business of Sharin is in the field of insurance, crowdfunding is not the best option either 
because there is a large sum of capital that must be considered. 
  
Future financing 
 
Regarding the future financing, the next step for Sharin is to turn to at least two new Venture capitals that 
can invest more money into their business. The goal is to find VC companies that can invest more than 
100 thousand million SEK, so the company can start to gain capital and a profit, so Sharin soon can start 
financing the company by selling their own products. As our respondent said, “The goal is of course to be 
subsistence in the future with paying customers”. 
 
 
  



28 
 

4.8 Empirical summary 
 
In summary, after our empirical data collection can we conclude that there are several similarities and 
some differences between the different start-ups we have interviewed. Some of the answers from our 
respondents are in line with our previously presented theory while others have mentioned other possible 
financing options. In our theory, we have not considered organic organization structures and strategic 
investments as possible financing options in the first funding round. As we mentioned earlier in the 
introduction of our empirical data, it is also important to be aware of that Sweden is a country that offers 
public funding in order to promote the growth of small businesses. The pubic grants that the state gives 
can be classified as both external and internet capital depending on how you choose to look at it. In this 
thesis, the respondents have chosen to classify the grants as internal funds, however, important to note 
that this applies only to the public grants and not the public loans. 
 
In our theory, we presented two different funding principles, which were each other's opposites, the 
Pecking order theory and the Trade-off theory. These principles have been our starting point when we 
started to collect empirical data on how entrepreneurs have chosen their capital structure for their start-
ups. Our previously presented empirical material shows that the respondents' answers are in line with the 
Pecking Order theory, which assumes that companies primarily prefer a financing of the business with 
internal funds over external. None of our interviewed respondents have had values that have been in line 
with the Trade-off theory. Although some of our respondents financed their activities with external 
capital during the start-up phase, they have nevertheless reported that they prefer internal financing if 
possible. This priority is based on the fact that the respondents prefer to own their company fully in the 
first financing step as it reduces both the complexity and the risk. Financing internally at the beginning 
makes the company less dependent and it also facilitates later investment rounds since you have all the 
shares as a founder. However, some of the respondents say that there is also a risk of using equity if the 
company does not profit. 
 
Moreover, all of our respondents were aware of the different financing alternatives we have presented in 
our theory section. Their perceptions matched well with the advantages and disadvantages we have 
presented based on the theory within the topic. We could see a pattern that most of the respondents 
preferred to apply for public loans as a first step in gaining access to external capital. Almi was the loan 
that all respondents advocated and considered themselves able to get in the first funding step. This loan 
considered the respondents to be more favourable due to the conditions. Some respondents also advocated 
business angels as a good external financing option. This is because they not only contribute with money 
but also often have an interest in the company and then also contribute with expertise and networks. In 
some cases, they also help with marketing. VC companies were also a popular alternative if the company 
needed larger amounts of capital. The difference between these depended partly on the amount of capital 
needed and if the start-up was considered to need help with knowledge and contact networks. 
 
Regarding other financing options, crowdfunding was not considered a good financing alternative at an 
early stage since it required a finished product that could be presented to investors. It is also considered 
uncertain as it is a relatively new financing which have not been tested for so long. It was also common 
that crowdfunding was considered more complex when the investments came from many different 
investors. Most of the respondents also shared the view that a traditional bank loan was difficult to obtain, 
since the entrepreneurs can not present any previous history of the company, and because the banks are 
considered to be extra cautious after the financial crisis in 2008. However, some respondents stated that it 
was a safe financing alternative if you managed to get a traditional loan granted. 
  
  



29 
 

5. Conclusion 

 
It is understood that every entrepreneur has trouble to gain access to external capital in the first step of 
their business. Something positive is that the entrepreneurs are aware of which different financing options 
that are available on the market, which means that they have a good knowledge to able to be find possible 
alternatives sources of funding for their particular business. However, we could state that the Pecking 
Order theory is in line with both our theory section and our empirical study. This means that our 
respondents in this study prefer to finance their activities in the first financing step with internal funds 
before external. Another reason for choosing internal financing over external financing in the first 
financing step is that entrepreneurs do not want to expose their business to too much risk and that they 
want to keep control of their business.  
 
Moreover, the respondents point out that public grants are also attractive as a funding method if it is 
possible in the first financing round. Regarding the other external financing options we present in our 
theory, our empirical evidence shows that business angels and VC companies are the most popular 
alternatives. We can also conclude that crowdfunding was not an attractive financing method for our 
respondents, which we believe may be due to this method being relatively new and unexplored. 
 
As mentioned earlier through our study, we live in a technology age where technological innovation has 
taken the centre stage when it comes to the modern definition of growth and development. The 
technological business and the entrepreneurs within that area plays therefore a key role for a society's 
welfare and economy. From our study, we can draw the conclusion that there exists more resource, 
services and platforms to nurture and support the growth of new technology-based start-ups today and 
that it likely will continue to develop in the future. KTH Innovation and SUP46 for instance, are two 
examples of platforms that help tech entrepreneurs in their early start-up phase. 
 
In order to summarize, regardless of the industry and how the financial developments have developed 
during the recent years, we believe that entrepreneurs will choose internal financing over external for 
their business in the first financing step. Additionally, this indicates that the Pecking Order theory seems 
to be the financing principle that suits the entrepreneur's values when they start their new business. 
 
5.1 Limitations  
 
This paper has several limitations and some of them are due to the time constraint of three months. The 
first limitation is the sample size of interviews conducted. Even if the thesis followed a qualitative 
approach, the number of interviews, which are six, is rather small and therefore the conclusion is 
comparatively limited. Also, only entrepreneurs and their start-ups in Sweden were interviewed for this 
research. Moreover, one of the biggest constraints is that neither the list of theory mentioned in the 
literature review, nor the answers elicited from the interviews can be claimed to be complete and the 
answer for other entrepreneurs. What is favourable and not can differ from person to person, country to 
country and from industry to industry. Therefore, the answers and assumptions in this research may not 
be the answer for other case scenarios.  
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5.2 Suggestion for future research 
 
For future research, it would be interesting to analyse how the companies chooses to finance their 
operations in later financing rounds. This thesis could also be further extended by focusing on another 
industry or alternatively to compare different industries and see what the similarities and differences 
between their capital structure are. Another alternative would also be to use other financing principles or 
to focus on solely one alternative that is believed to be common in a particular industry. Lastly, it might 
be interesting to focus on companies that provide a physical product instead of services. We believe that 
that could be interesting to investigate because the new financing alternative, crowdfunding, is more 
favourable when you have a finished product to present to your investors and, according to our 
respondents in this study, a physical product is preferable. 
 
  



31 
 

6. Bibliography/ List of references 

 
ALLEA, ALL European Academies (2017). The European Code of Conduct for Research Integrity. 
Revised Edition. Berlin: c/o Berlin-Brandenburg Academy of Sciences and Humanities.  
 
ALMI, våra tjänster (Our services) 
https://www.almi.se/vara-tjanster/ (2019-03-27)  
 
Andrén N., Eriksson T., & Hansson S. (2003) Finansiering (Financing) , Malmö: Liber ekonomi 
 
Arbetsförmedlingen, Om oss (About us) 
https://www.arbetsformedlingen.se/  (2019-03-27) 
 
Avdeitchikova, S., Landström, H., & Månsson, N. (2008). What do we mean when we talk about business 
angels? Some reflections on definitions and sampling, Venture Capital, 10/2008, Vol.10(4), page. 371-
394. 
 
Ax, C., Johansson, C., Kullvén, H. (2015) - Den ekonomiska styrningen (The economic governance). 
Kapitel 5. Stockholm: Liber förlag. Upplaga 5. 
 
Berglund, K., & Johansson, A. (2007): Arenor för entreprenörskap (Arenas for entrepreneurship). 
page.13. 
 
Berk, J. & Demarzo, P. (2011) - Corporate Finance, (2nd ed.), chapter 23. London: Pearson. 
 
Björklund, M. & Paulsson, U. (2003). Seminarieboken- att skriva, presenter och opponera (The seminar 
book- how to write, present and oppose). Förlag: Studentlitteratur AB. 
 
Boter A., Kjellberg A., Lundström A., Öhman C. (1998) Svensk småföretagspoliktik: struktur, resultat 
och internationella jämförelser (Swedish small business policy: structure, results and international 
comparisons), Stiftelsen forum för småföretagsforskning, Stockholm  
 
Bracamonte, N. (2009) Problem och Svårigheter för svenska nystartade småföretag – en studie av 
småföretag i Umeå (Problems and Difficulties for Swedish start-ups - a study of small companies in 
Umeå) Högskolan i Gävle. 
 
Brealey R., Myers S. & Allen F. (2011) Principles of Corporate Finance, New York: McGraw-Hill, 
Upplaga 10. 
 
Bygrave, William D. & Zacharakis A. (2010) Entrepreneurship, Wiley; 2 edition   
 
Cassar, G. (2004). The financing of business start-ups. Journal of Business Venturing, 19(2), page. 261-
283. 
  
CER (Centrum för forskning och ekonomiska relationer) rapport 2013:3 - Kreditgivning i en bank efter 
en finansiell kris (Credit granting in a bank after a financial crisis) 
 
Creswell, J. W. (2009). Research design: qualitative, quantitative and mixed methods approaches. 
Thousand Oaks: Sage Publications, Inc. 



32 
 

 
Davidsson P., Delmar F., & Wiklund J. (2001) Tillväxtföretagen i Sverige (Growth companies in 
Sweden), Stockholm: SNS Förlag.  
 
Elvin L., Pettersson A (2017) Equity Crowdfunding i Svergie – finansieringskälla eller 
marknadsföringsverktyg? (Crowdfunding in Sweden – funding source or marketing tool?) Umeå 
universitet. 
 
Finansinspektionen rapport 2015 - Crowdfunding in Sweden - An overview 
https://www.fi.se/contentassets/0ffe196bc6ba4569bc16682da5faae14/grasrotsfinansiering_151214_eng_n
y.pdf 
 
Gardetti Angel M. (2018) Sustainable Luxury, Entrepreneurship, and Innovation, Springer Singapore 
 
Gompes, P. A., & Lerner, J. (1999). The venture Capital Cycle, MIT Press 
 
Gorman, M., & Sahlman, A. W. (1989). What do venture capitalist do?. Volume 4, Issue 4, page. 231-
248. 
 
Greve J. (2007) Modeller för finansiell planering och analys (Models for financial planning and analysis), 
Stockholm: Studentlitteratur AB, Upplaga 1:4. 
 
Jordbruksverket, Om oss (About us) 
http://www.jordbruksverket.se/ (2019-03-27) 
 
Kraus, A., & Litzenberger, R. H. (1973). A state-preference model of optimal financial leverage. The 
Journal of Finance, 28, page. 911-922. 
 
Kvale, S. & Brinkmann, B. (2009). Interviews – learning the craft of qualitative research interviewing 
(2nd ed.). California: Sage Publications, Inc.  
 
Landström H. (2003) Småföretaget och kapitalet: svensk forskning kring små företagsfinansiering 
(Swedish research about small companies financing), Stockholm: SNS förlag. 
 
Lindgren, Monica & Packendorff Johann (2007), Konstruktion av entreprenörskap – teori, praktik och 
interaktion (Construction of entrepreniership, theory, practic and interaction), Forum för 
småföretagsforskning, Stockholm.  
 
Mason, M. C. (1993). Informal sources of venture capital. In C. M. Parker (Ed.), The 
life cycle of entrepreneurial ventures, page. 259-299. New York: Springer. 
 
Mollick, E. (2014). The dynamics of crowdfunding: An exploratory study. Journal of Business Venturing, 
29(1), page 1-16. 
 
Myers, S. (1984) The Capital Structure Puzzle, Journal of Finance, Volume 39,3, page. 575-592. 
 
NBIA (2007) Business Incubation FAQ 
 



33 
 

United Nations report (2019) - The 2030 Agenda for Sustainable Development  
https://sustainabledevelopment.un.org/content/documents/21252030%20Agenda%20for%20Sustainable
%20Development%20web.pdf 
     
Parker, Simon C. (2009) The Economics of Entrepreneurship, Cambridge University Press  
 
Pettit R., Singer R. (1985) Small Business Finance: A Research Agenda, Financial Management, Volume 
14, 3. page. 47-60. 
 
Phan P.H. Siegel D. Wright M. (2005) Science parks and incubators: observations, synthesis 
and future research. Journal of Business Venturing 20, page. 165-182. 
 
Saunders, M., Lewis, P. & Thornhill, A. (2007). Research methods for business studies (4th ed.). Essex: 
Pearson Education Limited. 

Sarasvathy S. (2008) "What Makes Entrepreneurs Entrepreneurial?" University of Virginia 
 
SCB, antal företag fördelat per omsättningsklass (Number of companies by category of turnover). 2019-
04-09. 
https://www.scb.se/hitta-statistik/sok/?query=antal+f%C3%B6retag+&Tab=  
 
Shah, S., Corley, K., 2006, Building Better Theory by Bridging the Quantitative – Qualitative Divide, 
Journal of Management Studies, no. 43:8.  
 
Singh, P. & Kumar B. (2012). Trade-off Theory vs Pecking Order Theory Revisited: Evidence from 
India, Journal of Emerging Market Finance 11(2) page. 145–159. 
 
The FSF-NUTEK Award - 10-Year Anniversary Series rapport (2008), page 4. 
 
Thurén, T. (2005). Källkritik (Source critism) (2nd ed.). Falköping: Liber AB. 
  
Tidd. J., Bessant J. (2016). Managing innovation, New York: John Wiley & Sons Inc, page 7-8. 
Tillväxtverket (rapport 0156) 2013 - Tillväxt genom crowdfunding? (Growth through Crowdfunding?) 
 
Tillväxtverket, Finansiering för företag (Financing for companies) 
https://tillvaxtverket.se/finansiering/for-foretag.html (2019-03-27) 
  
Tillväxtverket, Om tillväxtverket (About tillväxtverket) 
https://tillvaxtverket.se/om-tillvaxtverket.html (2019-03-27)  
 
Tillväxtverket, Transportbidraget (Transport contribution) 
https://tillvaxtverket.se/vara-tjanster/utlysningar/utlysningar/2017-10-02-transportbidrag.html (2019-03-
27) 
  
Verksamt, Finansiera starten (Financing the start) 
https://www.verksamt.se/starta/finansiera-starten/hitta-offentlig-finansiering/finansiering-vid-start (2019-
03-27) 
 



34 
 

Vetenskapsrådet, 2017. God forskningssed (Good research practice) 
https://www.vr.se/download/18.2412c5311624176023d25b05/1555332112063/God-
forskningssed_VR_2017.pdf (2019-06.13)  
  
Vinnova, om oss (about us) 
https://www.vinnova.se/om-oss/ (2019-06-07) 
              
Xiao L., & North D. (2018) The role of Technological Business Incubators in supporting business 
innovation in China: a case of regional adaptability? Entrepreneurship & Regional Development, 
Vol.30(1-2), page. 29-57.  



35 
 

7. Appendix 

 
Intervju frågor/ interview questions 
 
Introduktion/ introduction 
1.När grundades företaget? / When was the company founded? 
2.Hur kom verksamheten till? / How did the idea of the business arise? 
3. Vad är målet med verksamheten? / What is the goal of the business? 
4. Berätta kort om dig och din bakgrund? / Tell us shortly about you and your background? 
5.Vad är din position i företaget? / What is your position in the company? 
6. Är du delägare i företaget? / Are you a partner in the company? 
7. Finns det flera ägare? / Are there multiple owners? 
8. Vilket år startade du/ni er verksamhet? / Which year did you start the business? 
9. Kan du i korthet berätta om er affärsidé? / Can you briefly tell us about your business idea? 
10. Har företaget haft samma ägare sedan start? / Has the company had the same owner since the start?  
11.Hur många anställda finns inom verksamheten? / How many employees are inte business? 
 
Finansiering/ financing  
12.Hur valde ni att finansiera er verksamhet i uppstartsprocessen? / How did you choose to finance your 
business in the start-up phase? 
13.Varför valde ni just det? / Why did you choose this specific financing option? 
14.Hur mycket kapital behövde ni? / How much capital did you need? 
15.Använde ni er av flera finansieringskällor? / Did you use multiple sources of finance? 
-Om ja, hur såg fördelningen ut mellan dem?/ If yes, how did the distribution look between them? 
16.Övervägde ni andra alternativ? / Did you consider other options? 
17.Föredrar ni intern finansiering eller extern finansiering? / Do you prefer internal financing or external 
financing? 
18. Har ni/du som ägare skjutit till eget kapital till företaget? / How you as an owner put equity into the 
company? 
19. Har någon annan privatperson skjutit till kapital? / Has any other private person put equity into the 
company? 
20. Har någon riskkapitalist investerat i ert företag? / Have any venture capitalist invested in your 
company? 
21. Har ni några banklån eller andra typer av lån? / Do you have any bank loans or other types of loans? 
-om nej, tror ni att ni har möjligheter att beviljas ett lån? / If no, do you think you have the opportunity to 
be granted a loan? 
-om ja, upplevde ni svårigheter med att få detta? / If yes, did you experienced difficulties to be granted a 
loan? 
22. Vad har banken krävt ifrån er, vad det gäller information, säkerheter osv? / What have the bank 
demanded from you in terms of information, collateral etc? 
23. Upplever ni att ni har god kontakt med banken? / Do you feel that you have good contact with the 
bank? 
24. Upplever ni att ni har goda möjligheter att beviljas ytterligare lån? / Do you feel that you have good 
opportunities to be granted additional loans? 
25. Har ni använt er av extern finansiering? / Have you used external financing? 
- Om nej, av vilken anledning har ni inte sökt extern finansiering? / If no, why have not you applied for 
external funding? 
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26. Vet ni om vilka finansieringsmöjligheter som finns idag? (t.ex. Affärsänglar, Crowdfunding, Statligt 
stöd) / Are you aware of which financing options that exists today? (etc Business angels, Crowdfunding, 
Public funding) 
27. Vad anser ni att det finns för fördelar och nackdelar med de olika finansieringssätten? / What do you 
think are the pros and cons with the different financing options? 
28. Om ni skulle behöva söka extern finansiering, vad skulle ni välja för finansieringsmetod? / If you 
need to seek external funding, which funding method would you choose? 
29. Har ni stött på några svårigheter med att hitta finansiering till er verksamhet? / Have you encountered 
any difficulties in finding financing for your business?  
30. Om ni själva fritt får välja finansieringsmetod vad väljer ni då och varför? / If you are free to choose 
any financing method, which would you choose and why? 
31. Är lån eller internt genererade medel att föredra? / Are loans och internally generated funds 
preferable? 
32. Jämför ni kostnader för olika typer av kapital? / Do you compare costs for different types of capital? 
33. Hur planerar ni att finansiera verksamheten i framtiden? / How do you plan to finance the business in 
the future?  
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